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The Revolutionary Sales Approach Scientifically Proven to
Dramatically Improve Your Sales and Business Success
Blending cutting-edge research in social psychology,
neuroscience, and behavioral economics, The Science of
Selling shows you how to align the way you sell with how our
brains naturally form buying decisions, dramatically
increasing your ability to earn more sales. Unlike other sales
books, which primarily rely on anecdotal evidence and
unproven advice, Hoffeld’s evidence-based approach
connects the dots between science and situations
salespeople and business leaders face every day to help you
consistently succeed, including proven ways to: - Engage
buyers’ emotions to increase their receptiveness to you and
your ideas - Ask questions that line up with how the brain
discloses information - Lock in the incremental commitments
that lead to a sale - Create positive influence and reduce the
sway of competitors - Discover the underlying causes of
objections and neutralize them - Guide buyers through the
necessary mental steps to make purchasing decisions
Packed with advice and anecdotes, The Science of Selling is
an essential resource for anyone looking to succeed in
today's cutthroat selling environment, advance their business
goals, or boost their ability to influence others. **Named one
of The 20 Most Highly-Rated Sales Books of All Time by
HubSpot
Everything you’ve ever wanted to know about publishing but
were too afraid to ask is right here in this funny, candid guide
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are countless books on
the market about how to write better but very few books on
how to break into the marketplace with your first book. Cutting
through the noise (and very mixed advice) online, while both
dispelling rumors and remaining positive, Courtney Maum's
Before and After the Book Deal is a one–of–a–kind resource
that can help you get your book published. Before and After
the Book Deal: A Writer's Guide to Finishing, Publishing,
Promoting, and Surviving Your First Book has over 150
contributors from all walks of the industry, including
international bestselling authors Anthony Doerr, Roxane Gay,
Garth Greenwell, Lisa Ko, R. O. Kwon, Rebecca Makkai, and
Ottessa Moshfegh, alongside cult favorites Sarah Gerard,
Melissa Febos, Mitchell S. Jackson, and Mira Jacob. Agents,
film scouts, film producers, translators, disability and minority
activists, and power agents and editors also weigh in, offering
advice and sharing intimate anecdotes about even the most
taboo topics in the industry. Their wisdom will help aspiring
authors find a foothold in the publishing world and navigate
the challenges of life before and after publication with sanity
and grace. Are MFA programs worth the time and money?
How do people actually sit down and finish a novel? Did you
get a good advance? What do you do when you feel envious
of other writers? And why the heck aren’t your friends saying
anything about your book? Covering questions ranging from
the logistical to the existential (and everything in between),
Before and After the Book Deal is the definitive guide for
anyone who has ever wanted to know what it’s really like to
be an author.
Jude is a highly successful model, but a very reluctant one.
His life is full of casual hook-ups with pretty men in glamorous
locations, but it’s still empty. However, circumstances
decreed a long time ago that this was his path, so he’s
resolutely stayed on it and accepted his fate with good grace.
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himself and
his hook-ups. Get in, get out
and no ties with anyone. However, an accident at home one
night leads to him making a new deal and accepting the offer
of help from an unlikely source. It leads to an unexpected
summer of falling in love with a larger than life man and his
child.
“Humorous and forthright...[Gaby] Dunn makes facing money
issues seem not only palatable but possibly even
fun....Dunn’s book delivers.” —Publishers Weekly The
beloved writer-comedian expands on her popular podcast
with an engaging and empowering financial literacy book for
Millennials and Gen Z. In the first episode of her “Bad With
Money” podcast, Gaby Dunn asked patrons at a coffee shop
two questions: First, what’s your favorite sex position?
Everyone was game to answer, even the barista. Then, she
asked how much money was in their bank accounts. People
were aghast. “That’s a very personal question,” they
insisted. And therein lies the problem. Dunn argues that our
inability to speak honestly about money is our #1 barrier to
understanding it, leading us to feel alone, ashamed and
anxious, which in turns makes us feel even more
overwhelmed by it. In Bad With Money, she reveals the
legitimate, systemic reasons behind our feeling of
helplessness when it comes to personal finance, demystifying
the many signposts on the road to getting our financial sh*t
together, like how to choose an insurance plan or buy a car,
sign up for a credit card or take out student loans. She
speaks directly to her audience, offering advice on how to
make that #freelancelyfe work for you, navigate money while
you date, and budget without becoming a Nobel-winning
economist overnight. Even a topic as notoriously dry as
money becomes hilarious and engaging in the hands of
Dunn, who weaves her own stories with the perspectives of
various comedians, artists, students, and more, arguing
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that—even
without selling
ourOf
bodies
to science or suffering
the indignity of snobby thrift shop buyers—we can all start
taking control of our financial futures.
The reign of Big Tech is here, and Americans’ First
Amendment rights hang by a keystroke. Amassing
unimaginable amounts of personal data, giants like Google,
Facebook, Amazon, and Apple—once symbols of American
ingenuity and freedom—have become a techno-oligarchy with
overwhelming economic and political power. Decades of
unchecked data collection have given Big Tech more targeted
control over Americans’ daily lives than any company or
government in the world. In The Tyranny of Big Tech, Senator
Josh Hawley of Missouri argues that these megacorporations—controlled by the robber barons of the modern
era—are the gravest threat to American liberty in decades. To
reverse course, Hawley argues, we must correct
progressives’ mistakes of the past. That means recovering
the link between liberty and democratic participation, building
an economy that makes the working class strong,
independent, and beholden to no one, and curbing the
influence of corporate and political elites. Big Tech and its
allies do not deal gently with those who cross them, and
Senator Hawley proudly bears his own battle scars. But
hubris is dangerous. The time is ripe to overcome the tyranny
of Big Tech by reshaping the business and legal landscape of
the digital world.
NEW YORK TIMES BESTSELLER USA TODAY
BESTSELLER NATIONAL INDIE BESTSELLER THE
WASHINGTON POST BESTSELLER Recommended by
Entertainment Weekly, Real Simple, NPR, Slate, and Oprah
Magazine #1 Library Reads Pick—October 2020 #1 Indie Next
Pick—October 2020 BOOK OF THE YEAR (2020)
FINALIST—Book of The Month Club A “Best Of” Book From:
Oprah Mag * CNN * Amazon * Amazon Editors * NPR *
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Goodreads
* Bustle *Truths
PopSugar
BuzzFeed * Barnes &
Noble * Kirkus Reviews * Lambda Literary * Nerdette * The
Nerd Daily * Polygon * Library Reads * io9 * Smart Bitches
Trashy Books * LiteraryHub * Medium * BookBub * The Mary
Sue * Chicago Tribune * NY Daily News * SyFy Wire *
Powells.com * Bookish * Book Riot * Library Reads Voter
Favorite * In the vein of The Time Traveler’s Wife and Life
After Life, The Invisible Life of Addie LaRue is New York
Times bestselling author V. E. Schwab’s genre-defying tour
de force. A Life No One Will Remember. A Story You Will
Never Forget. France, 1714: in a moment of desperation, a
young woman makes a Faustian bargain to live forever—and
is cursed to be forgotten by everyone she meets. Thus begins
the extraordinary life of Addie LaRue, and a dazzling
adventure that will play out across centuries and continents,
across history and art, as a young woman learns how far she
will go to leave her mark on the world. But everything
changes when, after nearly 300 years, Addie stumbles across
a young man in a hidden bookstore and he remembers her
name. At the Publisher's request, this title is being sold
without Digital Rights Management Software (DRM) applied.
Go Do Deals provides entrepreneurs with a practical method
to source and buy companies without having capital and
without borrowing lots of money. For those who are ready to
take the next step on the entrepreneurial ladder and make the
shift from customer to shareholder value creation, Go Do
Deals shows them how to: Bypass the brokers and find
businesses that are NOT for sale Find, approach, and have
positive conversations with potential sellers Structure deals
so that they do not need to contribute cash upfront Choose
the right deals and avoid buying themselves a job Know the
best time to exit or sell their business Buying a company can
double one’s business in an afternoon, free them from the
treadmill of staff and customers, and avoid the blood, sweat,
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to Go Do Deals.
SHORTLISTED FOR 'BEST COMMUTER READ', CMI
MANAGEMENT BOOK OF THE YEAR 2017 How do you ask
for a promotion, deliver tough news to clients, or secure
investment for your new business? The answer is negotiation.
It is the most important skill you can develop to get what you
want in business and life. No matter how much experience
you’ve got, We Have a Deal can help you to improve your
negotiation skill – developing an awareness of your habits
and abilities, recognising what’s really going on in a deal,
and building a flexible approach that is confident and
appropriate to each situation. Negotiation expert Natalie
Reynolds moves beyond the old-fashioned rules of deal
making to explore why people react the way they do in certain
situations and how can we use that knowledge to get a good
deal. Her five-step DEALS method has helped individuals and
organisations to excel at all kinds of negotiation, from
clinching a pay rise to resolving disputes, from developing
partnerships to shaking hands on multi-million dollar deals.
We Have a Deal will help you to overcome obstacles, work
with different personalities and in varied cultures, and develop
an intelligent and flexible approach will empower you to get
the best deal, every time.

The inside story of the meteoric rise of Groupon from
startup to $30 billion online giant and the audacious
genius behind it, founder Andrew Mason In late
2010, Groupon made an incredible gamble. Rather
than take Google's $6 billion buyout offer, founder
Andrew Mason turned the search giant down and
decided to go it alone. The experts thought he was
insane. Groupon was little more than two years old
and staffed from top to bottom with twentyPage 6/32
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somethings. The wild ride couldn't last, but Mason
thought otherwise, and with knowledge of a possible
IPO he liked his odds. A discount service that offers
a deal a day at local merchants in countless cities in
more than forty-three countries, Groupon is the
fastest-growing company in Internet history and is as
committed to innovating a new model for commerce
as it is to creating an office culture and editorial voice
based on radical transparency and absurd humor.
Groupon's Biggest Deal Ever is the exclusive and
unparalleled account of the incredible rise of
discount giant Groupon and the compelling story of
its offbeat founder Andrew Mason as he created a
juggernaut of online commerce and ignited a
consumer revolution.
With over 1,000 successful real estate deals
between them, the authors combine the science of
negotiation with real world experience to dive into all
aspects of the real estate negotiation process -- from
the first interaction with a buyer or seller, to
renegotiating the contract after unexpected issues
arise, to last-minute concessions at closing. Aimed
at real estate investors and agents at any level, this
book not only covers all aspects of negotiating real
estate deals, but also contains dozens of true-life
stories that highlight how strong negotiation can
result in more and better deals, as well as dialogue
that will teach you what to say and how to say it,
strengthening your ability to close profitable
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transactions.
What would you do for five million dollars? Adam
and Evia Langston have lived in their own little
garden of Eden since the two married at the age of
seventeen. Working their way up from the humblest
of beginnings, the Langstons have thrived beyond
anything they could have ever imagined. Now they
live in the finest home, drive the best cars, and
indulge in all the trimmings that signify their massive
success. But then the recession hits and rips apart
the family’s financial stability. Unable to support
their three children and other relatives, Adam and
Evia find themselves drowning in financial trouble
and teetering on the brink of complete disaster. With
nowhere to turn, the Langstons have no idea what to
do. Until Shay-Shaunté, Evia’s multimillionaire boss,
comes to the Langstons with a five-million-dollar
offer that seems so hard to refuse. Will the
Langstons make this deal? Or will they recognize
that the glitter of five million dollars may be far from
gold?
Reveals lesser-known aspects of the stimulus bill
while explaining how the Obama administration's
progressive steps have prevented an imminent
depression while supporting clean energy, health
care, education reform, and other positive agendas.
Filled with startling observations and thoughtprovoking findings, an award-winning BBC
investigative reporter’s compelling and informative
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look at twelve business deals that have transformed
the modern world. While the laws that guide our lives
are written by the politicians we elect, much of the
world around us—from the food we eat to the
products we buy to the medications we take—is
shaped by private negotiations and business deals
few of us know about. In The Deals That Made the
World, Jacques Peretti takes us inside the world of
the powerful dealmakers who influence our daily
lives as he examines a dozen groundbreaking
business deals that have transformed our society.
Peretti reveals how diet company executives
engineered an entire industry built on failure; how
PayPal came to conquer the online payment world
(and the specific behavioral science that underpins
its success); and the plan concocted by
pharmaceutical executives to successfully market
medications to healthy people. For twenty years,
Peretti has interviewed the people behind the
decisions that have altered our world, from CEOs of
multinational corporations to politicians, economists,
and scientists. Drawing on his vast knowledge,
Peretti reveals a host of fascinating and startling
connections, from how Wall Street’s actions on food
commodities helped spark the Arab Spring to the link
between the AIDS epidemic in 1980s San Francisco
and the subprime mortgage crisis of 2008. He
proves a sure guide, combining both eye-opening onthe-ground reporting and a narrative flair that makes
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esoteric financial and business concepts clear and
understandable. Like Steven Levitt, Nassim Nicholas
Taleb, Brad Stone, Michael Lewis, and Malcolm
Gladwell, Peretti takes the ordinary and turns it
inside out to give us a compelling new perspective
on our lives and our world.
Cate Kinkaid is just dipping her toe into the world of
private investigating until one of the many résumés
she has floating around lands her a real job. All she
has to do is determine that a particular woman lives
at a particular address. Simple, right? When the big
and brooding house happens to contain a dead
body, this routine PI job turns out to be anything but
simple. Is Cate in over her head? Readers will be
hooked from the very first chapter of this fast-paced
and witty romantic mystery from bestselling and
award-winning author Lorena McCourtney.
JESSE As a lawyer, my job is to resolve scandals.
Unfortunately, my best friend’s sexy younger sister
is a walking scandal, clad in leather and tight jeans.
Off-limits, feisty and gorgeous in ways that should be
illegal, Marilyn wins more than just my confidence
when the wild child actress returns to Manhattan,
covered in more Hollywood dirt than all of my court
cases combined. We both need a cleaner reputation.
A fake engagement might just do the trick. And in the
meantime, I haven’t forgotten that the beautiful
brunette is off-limits, just another part of the job. Like
I said, resolving scandals is what I’m good at. But
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keeping myself from falling for my best friend’s
sister? Maybe not so much… AUTHOR'S NOTE: This
is a full-length, stand alone, brother's best
friend/forbidden romance with humor, suspense and
heat. Happy Reading!
This business classic features straight-talking advice
you’ll never hear in school. Featuring a new
foreword by Ariel Emanuel and Patrick Whitesell
Mark H. McCormack, one of the most successful
entrepreneurs in American business, is widely
credited as the founder of the modern-day sports
marketing industry. On a handshake with Arnold
Palmer and less than a thousand dollars, he started
International Management Group and, over a fourdecade period, built the company into a multimilliondollar enterprise with offices in more than forty
countries. To this day, McCormack’s business
classic remains a must-read for executives and
managers at every level. Relating his proven method
of “applied people sense” in key chapters on sales,
negotiation, reading others and yourself, and
executive time management, McCormack presents
powerful real-world guidance on • the secret life of a
deal • management philosophies that don’t work
(and one that does) • the key to running a
meeting—and how to attend one • the positive use of
negative reinforcement • proven ways to observe
aggressively and take the edge • and much more
Praise for What They Don’t Teach You at Harvard
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Business School “Incisive, intelligent, and witty,
What They Don’t Teach You at Harvard Business
School is a sure winner—like the author himself.
Reading it has taught me a lot.”—Rupert Murdoch,
executive chairman, News Corp, chairman and CEO,
21st Century Fox “Clear, concise, and informative . .
. Like a good mentor, this book will be a valuable aid
throughout your business career.”—Herbert J. Siegel,
chairman, Chris-Craft Industries, Inc. “Mark
McCormack describes the approach I have
personally seen him adopt, which has not only
contributed to the growth of his business, but mine
as well.”—Arnold Palmer “There have been what we
love to call dynasties in every sport. IMG has been
different. What this one brilliant man, Mark
McCormack, created is the only dynasty ever over all
sport.”—Frank Deford, senior contributing writer,
Sports Illustrated
The first book in the New York Times bestselling
series Off-Campus is now available for the first time
in a small pocket book size edition!
Mergers and acquisitions are happening in record
numbers, with billions of dollars changing hands and
major corporate deals making headlines every day.
But the harsh reality is that most deals fail. Why?
Because the companies didn't plan, didn't prepare,
and didn't perform up to expectations. They didn't
think beyond the deal. This revolutionary
guide--written by two top consultants who've worked
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with some of the biggest companies in the
world--goes beyond other books on the subject by
giving you a complete, systematic “framework” of
hands-on strategies for every step of the process.
No matter which side of the acquisition you're on,
what stage of the game you're at, or whatever level
of management you're in, you will learn how to
create new value for yourself, recognize new
opportunities for your team--and inspire
unprecedented levels of performance for your
organization. If you've got “the urge to merge” and
the need to succeed, Beyond the Deal offers a
wealth of ready-to-use tools and techniques,
including: 6 essential keys to a smooth integration 4
steps to making a “quantum leap” in performance 3
common mistakes that lessen value 3 surefire ways
to get your team on board Dozens of case examples,
quizzes, checklists, and more In addition to step-bystep planning strategies, the book shows you how to
assess a company's full potential and--more
specifically--how to motivate full-time workers as
they face new challenges, take on new
responsibilities, and work with new people. You'll
also find crucial advice on corporate branding,
customer service, company leadership, and
knowledge management. And you'll be surprised to
discover just how do-able--and profitable--mergers
and acquisitions can be. The book also includes selfquestionnaires to test your “acquisition readiness,”
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case-by-case examples of famous successes and
notorious failures, and other tools.
This book examines how it was possible and what it
meant for ordinary factory workers to become
effective unionists and national political participants
by the mid-1930s. We follow Chicago workers as
they make choices about whether to attend ethnic
benefit society meetings or to go to the movies,
whether to shop in local neighborhood stores or
patronize the new A & P. As they made daily
decisions like these, they declared their loyalty in
ways that would ultimately have political significance.
When the depression worsened in the 1930s,
workers adopted new ideological perspectives and
overcame longstanding divisions among themselves
to mount new kinds of collective action. Chicago
workers' experiences all converged to make them
into New Deal Democrats and CIO unionists. First
printed in 1990, Making a New Deal has become an
established classic in American history. The second
edition includes a new preface by Lizabeth Cohen.
From Shannon Hale, bestselling author of
Austenland, comes Kind of a Big Deal: a hilarious,
madcap story that will suck you in—literally. There's
nothing worse than peaking in high school. Nobody
knows that better than Josie Pie. She was kind of a
big deal—she dropped out of high school to be a star!
But the bigger you are, the harder you fall. And Josie
fell. Hard. Ouch. Broadway dream: dead. Meanwhile,
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her life keeps imploding. Best friend: distant.
Boyfriend: busy. Mom: not playing with a full deck?
Desperate to escape, Josie gets into reading.
Literally. She reads a book and suddenly she's
inside it. And with each book, she’s a different
character: a post-apocalyptic heroine, the lead in a
YA rom-com, a 17th century wench in a corset. It’s
alarming. But also . . . kind of amazing? It’s the
perfect way to live out her fantasies. Book after
book, Josie the failed star finds a new way to shine.
But the longer she stays in a story, the harder it
becomes to escape. Will Josie find a story so good
that she just stays forever?
It's Christmas Even morning. Years ago a man
abandoned his son to pursue professional success;
now he wonders if it's too late to forge a relationship
with him. One week earlier, in a hospital late at night,
the man met a five-year-old girl with cancer. When
the man is given the chance to do something selfless
that could change the destiny of the little girl in the
hospital bed, he needs to find out what his own life
has actually been worth in the eyes of his son before
he makes the deal of a lifetime.
An upcoming book to be published by Penguin
Random House.
A memoir by the comedian and host of "Deal or No
Deal" reveals his ongoing struggle with OCD and
ADHD and how they have shaped his life and
career, cataloging his fears and neuroses and
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sharing stories about how he has tried to integrate
them into his act.
Hannah Wells has finally found someone who turns
her on. But while she might be confident in every
other area of her life, she's carting around a full set
of baggage when it comes to sex and seduction. If
she wants to get her crush's attention, she'll have to
step out of her comfort zone and make him take
notice...even if it means tutoring the annoying,
childish, cocky captain of the hockey team in
exchange for a pretend date. All Garrett Graham has
ever wanted is to play professional hockey after
graduation, but his plummeting GPA is threatening
everything he's worked so hard for. If helping a
sarcastic brunette make another guy jealous will help
him secure his position on the team, he's all for it.
But when one unexpected kiss leads to the wildest
sex of both their lives, it doesn't take long for Garrett
to realize that pretend isn't going to cut it. Now he
just has to convince Hannah that the man she wants
looks a lot like him.
In 2000, after the Tribune Company acquired Times
Mirror Corporation, it comprised the most powerful
collection of newspapers in the world. How then did
Tribune nosedive in to bankruptcy and public
scandal? The Deal from Hell is the riveting narrative
in which veteran editor James O'Shea takes us
behind the scenes of the decisions that led to that
ongoing disaster.
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'A revelatory book' John Lewis-Stempel 'The book to
read' GQ What if the way we understand our world is
wrong? What if it isn't politicians and events that
shape our lives, but secret deals made by people
you've never heard of? This book tells the story of
the secret deals that are changing the world, and
revolutionizing everything we do, including money,
the food we eat, what we buy, and the drugs we take
to stay well. These deals never make the news: they
are made high up in boardrooms, on golf courses,
and in luxury cars: each sealed by world-changing
handshakes. This is the story of those handshakes.
Annotation Craig ranks the best and worst business
deals of all time and shows how the outcome of
mega-deals can depend on clear thinking and the
adherence to simple guidelines.
A deeply informed and unflinching look at the way
corporations have slyly rebranded themselves as
socially conscious entities ready to tackle society's
problems, while CEO compensation soars, income
inequality is at all-time highs, and democracy sits in
a precarious situation. “A very important book, an
arresting study directed to a central issue of the
times” (Noam Chomsky), from the author of The
Corporation: The Pathological Pursuit of Profit and
Power. Over the last decade and a half, business
leaders have been calling for a new kind of
capitalism. With income inequality soaring, wages
stagnating, and a climate crisis escalating, they
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realized that they had to make social and
environmental values the very core of their
messaging. The problem is corporations are still, first
and foremost, concerned with their bottom line. In
lucid and engaging prose, Joel Bakan documents
how increasing corporate freedom encroaches on
individual liberty and democracy. Through deep
research and interviews with both top executives and
their sharpest critics, he exposes the inhumanity and
destructive force of the current order--profit-driven
privatization subverting the public good,
governments neglecting duties to protect the
environment, the increasing alienation we
experience as every aspect of life is economized,
and how the Covid-19 pandemic lays bare the unjust
fault lines of our corporate-led society. Beyond
diagnosing major problems, in The New Corporation
Bakan narrates a hopeful path forward. He reveals
how citizens around the world are fighting back and
making gains in ways that bolster democracy and
benefit ordinary citizens rather than the corporate
elite.
Simon the rabbit trades his three cars for his friend
Ferdinand's red car but when the red car breaks,
Simon tries to find a way to get his three cars back.
Sell Your First Book & Develop a Successful and
Sustainable Writing Career Before you can land a
book deal—before you can even attract the interest of
agents and editors—you need to be visible. How do
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you become visible? You develop a platform, or a
way of reaching your readers. Everybody can
develop a platform, and this book shows you how to
do it while you're still writing. This book offers: A stepby-step approach to creating, growing, and nurturing
a platform An economical approach to self-promotion
(no need to spend thousands) A clear way to
uncover your strengths and weaknesses as an
author The strategies that are essential (or not) to
online promotion A philosophy of authorship that
leaves you confident, empowered, and equally
partnered with agents, editors, and publishers
(instead of waiting to be discovered) A diverse set of
tools and methods for getting known (not just webbased tools or ideas for extroverts) After you read
this book, you'll be able to answer the inevitable
question: "What's your platform?" You'll learn the
hows and whys of becoming visible and how to
cultivate visibility from scratch. Best of all, you won't
need any previous knowledge or experience to get
started. Growing a writing career isn't just about
landing one book deal and then scrambling like
crazy. There is a more strategic and steady way to
lay the groundwork so you can avoid scrambling
altogether—and Get Known Before the Book Deal is
the only comprehensive book that shows you how.
President Donald J. Trump lays out his professional
and personal worldview in this classic work—a
firsthand account of the rise of America’s foremost
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deal-maker. “I like thinking big. I always have. To me
it’s very simple: If you’re going to be thinking
anyway, you might as well think big.”—Donald J.
Trump Here is Trump in action—how he runs his
organization and how he runs his life—as he meets
the people he needs to meet, chats with family and
friends, clashes with enemies, and challenges
conventional thinking. But even a maverick plays by
rules, and Trump has formulated time-tested
guidelines for success. He isolates the common
elements in his greatest accomplishments; he
shatters myths; he names names, spells out the
zeros, and fully reveals the deal-maker’s art. And
throughout, Trump talks—really talks—about how he
does it. Trump: The Art of the Deal is an unguarded
look at the mind of a brilliant entrepreneur—the
ultimate read for anyone interested in the man
behind the spotlight. Praise for Trump: The Art of the
Deal “Trump makes one believe for a moment in the
American dream again.”—The New York Times
“Donald Trump is a deal maker. He is a deal maker
the way lions are carnivores and water is
wet.”—Chicago Tribune “Fascinating . . . wholly
absorbing . . . conveys Trump’s larger-than-life
demeanor so vibrantly that the reader’s attention is
instantly and fully claimed.”—Boston Herald “A
chatty, generous, chutzpa-filled
autobiography.”—New York Post
An engaging guide to excelling in today's venture
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capital arena Beginning in 2005, Brad Feld and
Jason Mendelson, managing directors at Foundry
Group, wrote a long series of blog posts describing
all the parts of a typical venture capital Term Sheet:
a document which outlines key financial and other
terms of a proposed investment. Since this time,
they've seen the series used as the basis for a
number of college courses, and have been thanked
by thousands of people who have used the
information to gain a better understanding of the
venture capital field. Drawn from the past work Feld
and Mendelson have written about in their blog and
augmented with newer material, Venture Capital
Financings puts this discipline in perspective and
lays out the strategies that allow entrepreneurs to
excel in their start-up companies. Page by page, this
book discusses all facets of the venture capital
fundraising process. Along the way, Feld and
Mendelson touch on everything from how valuations
are set to what externalities venture capitalists face
that factor into entrepreneurs' businesses. Includes a
breakdown analysis of the mechanics of a Term
Sheet and the tactics needed to negotiate Details the
different stages of the venture capital process, from
starting a venture and seeing it through to the later
stages Explores the entire venture capital ecosystem
including those who invest in venture capitalist
Contain standard documents that are used in these
transactions Written by two highly regarded experts
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in the world of venture capital The venture capital
arena is a complex and competitive place, but with
this book as your guide, you'll discover what it takes
to make your way through it.
The essential book to understanding Donald Trump
as a businessman and leader—and how the biggest
deal of his life went down. Now, Barrett's classic
book is back in print for the first time in years and
with an introduction about Trump's 2016 presidential
campaign. Donald Trump claims that his success as
a “self-made” businessman and real estate
developer proves that he will make an effective
president, but this devastating investigative account
by legendary reporter Wayne Barrett proves
otherwise. Back in print for the first time in years,
Barrett’s seminal book reveals how Trump put
together the biggest deal of his life—Trump
Tower—through manipulation and deceit; how he
worked with questionable characters from the mafia
and city politics; and how it all nearly came crashing
down. Here is a vivid and inglorious portrait of the
man who wants now to be the most powerful man in
the world. In Trump: The Greatest Show in the
World—The Deals, the Downfall, the Reinvention,
Barrett unravels the myth and reveals the truth
behind the mogul’s wheelings and dealings. After
decades covering him, few reporters know Trump as
Barrett does. Instead of the canny businessman that
Trump claims in his own books, Barrett explores how
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Trump exploited his father’s banking and political
connections to finance and grease his first major
deals. Barrett’s investigative biography takes us
from the days of Donald’s lonely youth to his brash
entry into the real estate market, and to the back
room deals behind his New York, Atlantic City and
Florida projects. Most compellingly Barrett paints an
intimate portrait of Trump himself, a man driven by
bravado, obsessive self-regard, and an anxious
ruthlessness to subdue his rivals and seduce anyone
with the power to aid his empire. We see him head
to head with an opponent as powerful as Pete
Rozelle, ingratiating himself with the brooding
governor on the Hudson, and fueling the Drexel
engine driven by Michael Milken with hundreds of
millions in fees—paid, ironically, by gaming
companies to fend off Trump takeovers. We explore
his complicated emotional and business relationship
with his first wife, Ivana, and the use he planned to
make of his mistress—and later, his second
wife—Marla Maples as a “southern strategy” in his
then contemplated presidential campaign. With
interviews with scores of adversaries and former
colleagues, we are given a privileged look at Trump
the businessman in action—reckless as often as he is
brilliant, reliant on threats as much as on charm, and
ultimately a cautionary tale: is this the man we want
to lead the world? PRAISE FOR TRUMP: “Trump is
a withering portrait of the most self-mythologized and
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promoted businessman of our era, an exhaustively
researched and long-overdue antidote to Trump’s
own books. It is a penetrating portrait of the age that
spawned him and the many who aided and abetted
his rise. Trump seems destined to be the definitive
account of how Trump got ahead and why he fell. It
is a sad story, with important lessons for us all.”
—James B. Stewart, Pulitzer Prize–winning author of
Den of Thieves “Donald Trump surprises us again.
Wayne Barrett’s Trump is a fresh, detailed, and vivid
account of the tangled connections of money,
politics, and power in our times.” —Nicholas Pileggi,
author of Wiseguy
If you want to be muscular, lean, and strong as
quickly as possible without steroids, good genetics,
or wasting ridiculous amounts of time in the gym and
money on supplements...then you want to read this
book. Here's the deal: Getting into awesome shape
isn't nearly as complicated as the fitness industry
wants you to believe. You don't need to spend
hundreds of dollars per month on the worthless
supplements that steroid freaks shill in
advertisements. You don't need to constantly change
up your exercise routines to "confuse" your muscles.
I'm pretty sure muscles lack cognitive abilities, but
this approach is a good way to just confuse you
instead. You don't need to burn through buckets of
protein powder every month, stuffing down enough
protein each day to feed a third world village. You
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don't need to toil away in the gym for a couple of
hours per day, doing tons of sets, supersets, drop
sets, giant sets, etc. (As a matter of fact, this is a
great way to stunt gains and get nowhere.) You don't
need to grind out hours and hours of boring cardio to
shed ugly belly fat and love handles and get a
shredded six-pack. (How many flabby treadmillers
have you come across over the years?) You don't
need to completely abstain from "cheat" foods while
getting down to single-digit body fat percentages. If
you plan cheat meals correctly, you can actually
speed your metabolism up and accelerate fat loss. In
this book you're going to learn something most guys
will never know: The exact formula of exercise and
eating that makes putting on 10 to 15 pounds of
quality lean mass a breeze...and it only takes 8-12
weeks. This book reveals secrets like... The 6
biggest myths and mistakes of building muscle that
stunt 99% of guys' muscle gains. (These BS lies are
pushed by all the big magazines and even by many
trainers.) How to get a lean, cut physique that you
love (and that girls drool over) by spending no more
than 5 percent of your time each day. The 4 laws of
muscle growth that, when applied, turn your body
into an anabolic, muscle-building machine. You'll be
shocked at how easy it really is to get big once you
know what you're doing... How to develop a lightningfast metabolism that burns up fat quickly and leaves
you feeling full of energy all day long. The carefullyPage 25/32
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selected exercises that deliver MAXIMUM results for
your efforts, helping you build a big, full chest, a
wide, tapered back, and bulging biceps. A no-BS
guide to supplements that will save you hundreds if
not THOUSANDS of dollars each year that you
would've wasted on products that are nothing more
than bunk science and marketing hype. How to get
shredded while still indulging in the "cheat" foods
that you love every week like pasta, pizza, and ice
cream. And a whole lot more! The bottom line is you
CAN achieve that "Hollywood hunk" body without
having your life revolve around it--no long hours in
the gym, no starving yourself, no grueling cardio that
turns your stomach. Imagine, just 12 weeks from
now, being constantly complimented on how you
look and asked what the heck you're doing to make
such startling gains. Imagine enjoying the added
benefits of high energy levels, no aches and pains,
better spirits, and knowing that you're getting
healthier every day. SPECIAL BONUS FOR
READERS! With this book you'll also get a free
75-page bonus report from the author called "The
Year One Challenge." In this bonus report, you'll
learn exactly how to train, eat, and supplement to
make maximum gains in your first year of training.
By applying what you learn in the book and in this
report, you can make more progress in one year
than most guys make in three, four, or even five
(seriously!). Scroll up, click the "Buy" button now,
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and begin your journey to a bigger, leaner, and
stronger you!
"Alpha Girls is reporter Julian Guthrie's powerful
account of five women pioneers in the field of
venture capital who bucked the system and found
ways to survive and thrive in the cutthroat, highstakes, male-dominated world of Silicon
Valley"--Provided by publisher.
With tips from leading experts in every field, The
Little Book of Life Skills is the practical guide on how
to solve the trickiest tasks in your day and make life
a little easier. We all have areas of our lives that
make us feel disorganized, unprepared, or stressed
out. From creating a calmer morning routine to
setting yourself up for a good night's sleep, and
everything in between, there are easy and proven
ways to do things better. Whether you need advice
on how to end an argument, iron a shirt, or keep
your inbox under control, Erin Zammett Ruddy has
spoken to experts including Rachael Ray, Dr. Oz,
Arianna Huffington, and condensed their wisdom into
easy to follow steps for all of life's simple and not-sosimple tasks, such as: Working from Home
Effectively Keeping a Houseplant Alive Giving
Constructive Feedback Arranging the Perfect
Cheese Board, and many more The Little Book of
Life Skills offers simple strategies for being better
grown-ups. It's the perfect guide for anybody who
wants to get organized, be more efficient throughout
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the day, and finally learn the best way to fold that
#$% fitted sheet.
In the present book, How to Win Friends and
Influence People, Dale Carnegie says, “You can
make someone want to do what you want them to do
by seeing the situation from the other person’s point
of view and arousing in the other person an eager
want.” You learn how to make people like you, win
people over to your way of thinking, and change
people without causing offense or arousing
resentment. For instance, “let the other person feel
that the idea is his or hers” and “talk about your own
mistakes before criticizing the other person.” This
book is all about building relationships. With good
relationships, personal and business successes are
easy and swift to achieve. Twelve Ways to Win
People to Your Way of Thinking 1. The only way to
get the best of an argument is to avoid it. 2. Show
respect for the other person's opinions. Never say
"You're wrong." 3. If you're wrong, admit it quickly
and emphatically. 4. Begin in a friendly way. 5. Start
with questions to which the other person will answer
yes. 6. Let the other person do a great deal of the
talking. 7. Let the other person feel the idea is his or
hers. 8. Try honestly to see things from the other
person's point of view. 9. Be sympathetic with the
other person's ideas and desires. 10. Appeal to the
nobler motives. 11. Dramatize your ideas. 12.Throw
down a challenge.
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WALL STREET JOURNAL BESTSELLER From
Michael Dell, renowned founder and chief executive
of one of America’s largest technology companies,
the inside story of the battles that defined him as a
leader In 1984, soon-to-be college dropout Michael
Dell hid signs of his fledgling PC business in the
bathroom of his University of Texas dorm room.
Almost 30 years later, at the pinnacle of his success
as founder and leader of Dell Technologies, he
found himself embroiled in a battle for his
company’s survival. What he’d do next could
ensure its legacy—or destroy it completely. Play Nice
But Win is a riveting account of the three battles
waged for Dell Technologies: one to launch it, one to
keep it, and one to transform it. For the first time,
Dell reveals the highs and lows of the company's
evolution amidst a rapidly changing industry—and his
own, as he matured into the CEO it needed. With
humor and humility, he recalls the mentors who
showed him how to turn his passion into a business;
the competitors who became friends, foes, or both;
and the sharks that circled, looking for weakness.
What emerges is the long-term vision underpinning
his success: that technology is ultimately about
people and their potential. More than an honest
portrait of a leader at a crossroads, Play Nice But
Win is a survival story proving that while anyone with
technological insight and entrepreneurial zeal might
build something great—it takes a leader to build
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something that lasts.
Successfully Source, Negotiate, and Close Any
Merger, Acquisition, or Joint Venture Making M&A
Deals Happen provides a practical businessperson's
approach to making M&A deals that withstand the
test of time. The book presents complete guidance
on how to source, negotiate, and close mergers,
acquisitions, and joint ventures, discussing each
stage of the deal process and highlighting the critical
elements, risks, and opportunities of each. Bob
Stefanowski, who has overseen more than $8.7
billion in M&A deals, equips readers with expert
information on the M&A environment... developing a
company strategy on M&A...financial modeling and
final valuation...bidding strategies...structuring the
deal...legal and regulatory issues...and much more.
Filled with easy-to-use tools, techniques, and
resources, Making M&A Deals Happen features:
Proven M&A strategies and tactics that increase
value for the company In-depth case studies of Tyco,
Conseco, and Time Warner, showing where firms
have gone wrong_and how to avoid similar pitfalls
Detailed negotiation do's and don'ts and
troubleshooting techniques A wealth of tables,
charts, and examples that illustrate key methods
Sample due diligence audit programs and
information requests Based on a renowned course
the author teaches at UPENN - Wharton Making
M&A Deals Happen now offers a winning blueprint to
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all professionals actually involved in the M&A
process_ whether in the planning, due diligence, or
integration phases.
Mergers & Acquisitions For Dummies
(9781119543862) was previously published as
Mergers & Acquisitions For Dummies
(9780470385562). While this version features a new
Dummies cover and design, the content is the same
as the prior release and should not be considered a
new or updated product. The easy way to make
smart business transactions Are you a business
owner, investor, venture capitalist, or member of a
private equity firm looking to grow your business by
getting involved in a merger with, or acquisition of,
another company? Are you looking for a plainEnglish guide to how mergers and acquisitions can
affect your investments? Look no further. Mergers &
Acquisitions For Dummies explains the entire
process step by step—from the different types of
transactions and structures to raising funds and
partnering. Plus, you'll get expert advice on
identifying targets, business valuation, doing due
diligence, closing the purchase agreement, and
integrating new employees and new ways of doing
business. Step-by-step techniques and real-world
advice for making successful mergers and
acquisitions Covers international laws and
regulations How to take advantage of high-value
deals Going beyond the case studies of other books,
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Mergers & Acquisitions For Dummies is your onestop reference for making business growth a
success.
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